
1. 
OFFER 

INFORMATION
Knowledge is power and 

good information on popular 
topics attracts attention. 
Ebooks, whitepapers, 

slideshows and infographics 
get people to show their 

interest.

4. 
OFFER SPECIAL 

TREATMENT
Sometimes the best way 

to attract engagement 
is to ask someone to be 

part of something special. 
A group of advisers. A 

club filled with people with 
similar concerns.  

5. 
OFFER HELP

Show prospects how 
to solve a common 

problem. Whitepapers, 
slide shows and videos 
are good tools to use. 

2.
GATHER

INFORMATION
Surveys are a powerful 

way to engage with 
prospects while gathering 

information for future 
content.

9. 
REACH OUT & 

TOUCH SOMEONE
Few marketing tools offer 

the versatility of email using 
customized messages.

6. 
OFFER 

ENTERTAINMENT
A spoonful of sugar 

helps the medicine go 
down, and entertaining 

videos, slide shows 
and games both attract 
attention and encourage 

engagement.

3.
OFFER

INSIGHT
Case studies, newsletters 
and videos are great ways 

to add context to your 
story and some sizzle to 

the steak.

7. 
OFFER A DEAL

Money talks loudly and 
great deals get people to 

raise their hands. However, 
most are unlikely to take 
any offer if you’ve not yet 

earned their trust.

8. 
TELL A 

GOOD STORY
We have sent out over 
1,000,000 ARTe emails 

to prove it works.

9 WAYS TO USE EMAIL TO ENGAGE MORE PROSPECTS
Email is considered the most powerful tool in a Business-to-Business marketer’s bag of tricks. Yet, too few 
appreciate its value as a Top-of-Funnel lead generator. Here are our 9 favorite ways start conversations.


